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‘Swift reforms, more sops can boost
¢-comm exports to $350 b by 2030’

—
Our Bureau
New Delhi

India’s e-commerce exports
may fall way short of the po-
tential $350 billion by 2030
and touch just about $25 bil-
lion if the government does
not introduce swift reforms
in rules, offer more incent-
ives to the sector and formu-
late a policy to also support
the overseas warehouse
model, per a report by re-
search body Glopal Trade

and Research Initiative
(GTRI).
“About 60 per cent of Chi-

na’s e-commerce eXports use
foreign warehouses for
faster delivery. They have
special rules and support
systems that help their e-
commerce sector grow.

“If we don’t adopt similar
measures, our e-commerce

rts might only reach 25
l?lpiizn by 2030, dZspite hav-
ing the potential to reach
$350 billion,” the report au-
thored by GTRI founder Ajay
Srivastava pointed out.

At present, India’s e-com-
merce exports are estimated
at an annual $5 billion while
China’s e-commerce exports
were at $331 billion in 2023,
the study no!;ed. There is
huge potential for growth for
Irllldgii as global cross-border
€-commerce eXports are pro-
jected to grow from $1 tril-
lion in 2023 to $8 trillion by
2030.

To move with the fast-
paced growthin e-commerce
globally, the government
needs to support not just the
direct export model but also
the overhouse warehouse
model. “Indian regulations

primarily cater to the direct

the GTRI study noted

expért model. Separate regu-
lations need to be introduced

for meeting the needs of
warehouse model,” it said.

EXPORT MODEL

In the direct export model,
exporters get orders from
overseas buyers and then
ship products. There is a
longer delivery time as the
package has to travel from
India to the destination
country. There are also po-
tential customs delays,

In the overseas warehouse
model, exporters store top-
selling products in ware-
houses located in key mar-
kets overseas. On receipt of
orders, products are de-
livered to buyers from these
warehouses within 1-2 days,
matching local delivery
speeds.

Benefits include over 50
per cent savings in freight,
no Customs delays, and
faster delivery, the report
noted.

“While the direct export
model provides an easy entry
point for new exporters, the
overseas warehouse model
enhances sales by offering a

HUGE GAP. Iﬁcifa’s e-commerce eiports are estimated at an
annual $5 billion while that of Chin

“

awere at $331 billion in 2023,

competitive buying experi-
ence similar to. domestic
sellers,” itadded. :

MORE REFORMS

The report highlighted a
number of Customs-related
reforms to boost e-com-
merce Its.

'I'he::”i;;c]uding creating a
dedicated green channel for
e-commerce shipments, de-
veloping an online identifier
to distinguish e-commerce
export shipments from off-
line B2B shipments, gather-
ing and analysing data on e-
commerce exports to en-
hance downstream
processes such as returns
management and payment
reconciliation, establishing a
single window clearance sys-
tem, introducing express-
like processes in air and
ocean cargo channels and en-
abling complete digital sub-
mission of documents.

The report also makes a
case for waiver of bank
charges and exemption of
shipment value up to $1000
per shipment from monitor-
ing till single window is
implemented.
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(503 crore on oilseeds

‘mission, create horti clusters for exports

FARM PRIORITIES. Minister Chouhan says Cen

=
Our Bureau
New Delhi

Union Agriculture Minister
Shivraj Singh Chouhan on
Monday announced schemes
that the government will un-
veil in the next few days after
the Cabinet’s approval. The
schemes include developing
100 horticulture clusters on
an investment of 18,000
crore in the next five years
and the much-awaited Na-
tional Oilseeds Mission on
an outlay of ¥6,800 crore.
Speaking in the Rajya
Sabha during a discussion on
agriculture, Chouhan said,
“We will create 100 export-
oriented horticulture
clusters in the next five years
on an investment of ¥18,000
crore. We are investing an
astounding ¥1.4 lakh crore
to create post-harvest infra-
structure. We will integrate
1,500 mandis (with e-NAM).
With an investment of
6,800 crore, we are starting

Nehru did not utter the
word ‘farmer’ in any of

his speeches. Indira
Gandhi spoke on
couple of occasions but
it was said casually
SHIVRAJ SINGH CHOUHAN
Union Agriculture Minister

an oilseeds mission so that
we become self-sufficient.”

The minister said the gov-
ernment will develop 50,000
villages as climate-resilient
units.

He said important amend-
ments will be made in the
Pesticides Law to ensure
quality agro-chemicals are
made available to farmers.

SIX PRIORITIES

On August 2, he announced
that the government has set
six priorities for growth of

the agriculture sector —
raising production, reducing
cost of production, fair price
to farmers, financial relief to
farmers on crop damage,
crop diversification and nat-
ural farming.

He  highlighted the
“achievements” of the Modi
government in the last 10
years and assured the House
that the Centre is commit-
ted to providing remunerat-
ive prices for crops to farm-
ers as well as continuing the
policy of making urea and

DAP fertilizers dvailable to
farmers at highly subsidised
rates. :

Continuing from where
he left off in the Upper
House, Chouhan responded
to the Opposition’s attack
on him for the 2016 firing in-
cident in Mandasaur (in
Madhya Pradesh) that led to
death of six farmers, by
counting past incidents of
aggression on farmers by dif-
ferent Congress govern-
ments.

“I had told you (Opposi-
tion) not to provoke me. I
will not spare you now,” he
said.

DIG AT OPPOSITION
Pointing at Congress MP
Digvijay Singh, who was
Chouhan’s predecessor as
chief minister in Madhya
Pradesh, the Agriculture
Minister said 24 farmers had
died in firing during Digvi-
jaya Singh’s tenure.

He mentioned several in-
cidents of firing in which

tre will invest ¥1.4 lakh crore to create post-harvest infra

farmers-had died during the
Congress’s tenure.

He said that in the Inde-
pendence Day addresses of
successive Prime Ministers,
farmers were were ignored
till the time Narendra Modi
assumed charge as PM.

“Jawaharlal Nehru did not

utter the word ‘farmer’ in
any of his speeches. Even In-
dira Gandhi spoke on couple
of occasions but it was said
casually, no talks on policy
issues,” Chouhan said,
adding, “Even for Rajiv
Gandhi, it (farmer) was not
priority. Congress never had
any priority for farmers.”

Reacting to the statement
of Chouhan, Congress MP
RS Surjewala and AAP MP
Sanjay Singh told media out-
side Parliament that - the
Opposition will move a mo-
tion on breach of privilege
against Chouhan for mis-
leading the House by stating
wrong facts, after going
through the record of the
proceedings.
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PM urged to take up s

1 —
V Sajeev Kumar
Kochi

Kerala’s fishing boat operat-
ors have sought Prime Min-
ister’s intervention in lifting
the embargo imposed by the
US government for wild
caught shrimp exports for
not using Turtle Exclusive
Devices (TED) on fishing
nets.

The ban imposed on
shrimp products from India
is on flimsy grounds and it
resulted in dropping of
prices for the commodity
putting the livelihood of
fisher-folk in  disarray,
Joseph Xavier Kalapurackal,
general secretary of All Ker-
ala Fishing Boat Operators
Association said.

The objection of US im-
porters in accepting shrimp
products is the apprehension
that the fishing nets inad-
vertently catches turtles dur-

3.

MNOT FAIR, The fishing boat operators’ body said the ban

DY 06[08[2Y

hrimp export ban with US

imposed on shrimp products by the US is on flimsy grounds

ing fishing activity which
would lead to dwindling of
its population.

Quoting a CMFRI study,
Kalapurackal said the turtle
population in the coastal belt
of the country is passing
through different States and
the number of turtles visit-
ing Kerala beaches for nest-
ing is very limited. They as-
semble in groups for nesting
in the beaches of Bay of
Bengal in abundance. Turtle

nesting along the beaches of
the West Coast is very low,
mostly less than 10 numbers
per annum at specific
locations.

IMPRACTICAL SOLUTION’
Moreover, the tapping of
marine mammals in shrimp
nets is 0.01 per cent which
does not amount to those
killed in accidents in the
seas. Odisha is imposing a
ban on fishing in their

coastal waters for more than
120 days a year for turtle
nesting, he said adding that
Kerala is operating a hatch-
ery along Kozhikode coast
for turtle ion.

Fixing TED in fishing nets
is an impractical solution as
the bigger holes in the device
would not only help escape
turtles but fish as well. Be-
sides, the device would cost
around ¥39,000 which the
poor fishermen cannot af-
ford. Further, there is not
that much presence of
turtles where they fish.

The Association has
sought the assistance of the
Prime Minister as all their ef- |
forts at the State level has
not helped in lifting the ban
imposed. If the embargo per-
sists, they requested the gov-
ernment to channelise the
shrimp products from the
State for selling through su-
permarkets  across  the
country.
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Isma urges govt to lift
curbs on sugar exports

SANDIP DAS
New Delhi, August 5

CITING SUFFICIENT SUP-
PLIES of sugar for domestic
consumption and ethanol
production, the Indian Sugar
Mills and Bio-Energy Manu-
facturers Association (Isma)
has urged the government to
lift the restrictions on exports
of the sweetener.

Isma had projected a mar-
ginal 2%dropinsugar produc-
tion in the next 2024-25 sea-
son (October-September) at
33.11 million tonne (MT) com-
pared to the current year. While
estimatingan opening stockof
9.05 MT on October 1, the
industry body has projected net
sugar availability of 42.35 MT
in 2024-25 sugar season.

Isma has projected domes-
tic consumption of sweetener
at 29 MTin the next marketing
year, which would lead to a
closing stock of 13.35 MT on
September 30,2025.

“We anticipate sufficiently
higher sugar productioninthe
next 2025-26 season because
of adequate rainfall in this
monsoon season and the pro-
duction in the next sugar year

RETAIL INFLATION
IN SUGAR

Jan, 2024  Feb Mar Apr May June

(%, y-o-y) Source: MoSPI
would be sufficient to meet exportstoboostdomesticsup-
ethanol blending programme  ply and control retail prices.

and exports while ensuring
adequate domestic supplies,”
Deepak Ballani, director gen-
eral, Isma, told FE.

Ballani said that allowing
around 2 MT of sugar in the
current season would help
companies save carrying cost
of sweetenerand reduce inter-
est burden. In the current
2023-24 season, the govern-
ment has not allowed sugar

According to the agricul-
ture ministry,sugarcane sow-
ing this season has been com-
pleted with a total sown area

_ of 5.76 million hectare (MH),

which is marginally higher
than normal sown area com-
pared to the previous year.
According toIsma,area under
sugarcane this season is 5.6
MH, a 6% decline from previ-
ous season.

i
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Bangladesh unrest bnéggzxpon

ot key commodities to a standstill
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Our Bureaus Trade at risk

Top commeodities exported to Bangladesh in FY24 (in ¥ cr)
The turmoil in Bangladesh Cotton yarn | 11,242

has brought to a halt exports

Petroleum products/ " 1 10,387
of cotton, vegetables — par- 5

ticularly onion ‘— and’ ol Rawcottonincludlngwa.ste: - 5,250
meals from India. Entre- SN SIS R ", A4
preneurs who established Oil meals 3,320
_ : bases in the Top commodities imported from Bangladesh in Fy24 (in ¥ cr)
neighbouring country are fa- RMG cotton including accessories 3,111
gié;igvm:haﬂe]ngel s]ec.m o i Aircraft, spacecrafts and partsjiii1,450
Also at stake are seafood Cotton fabrics 11,047
exports and imports of high- RMG manmade fibresfili 978
quality jute that are re-ex- Jute 766 Source: Minlmofc;.\mmeme

ported as value-added
products. However, the im-
pact will likely be for the
short term. The textile and
jute sectors may gain over
the long term as buyers
abroad look for a safe destin-
ation for a timely delivery.

ports totalling $11 billion in
2023-24. It is among the top
5 destinations with which In-
dia has a trade balance of
$9.2 billion.

portant

export  market.

to Bangladesh, including the
waste, stood at $633 million
during 2023-24 and made up
over half of the shipments.
Atul Ganatra, President,

Bangladesh,

Dhamodharan, Convenor of
the Indian Texpreneurs Fed-
eration, said, “As a de-risking
strategy, buyers may divert

some orders to other coun”
tries, including India. With

= Y { i T )

volumes. " he added

OILMEAL EXPORTS
BV Mehra, Executive Dir-
-ector of Solvent Extractors’
Association of India, said,
“We have to stop our exports
for the time being. Let us
wait and watch when nor-
malcy returns.”

A prominent onion trader
said over the past three days,

no trucks have crossed the

Dhaka are at stake, though
the quantity is “negligible”,
i Sl
Aju_tegdnmyinddersaid
import of high-quality jute
from the coun-
The jute

turmoil in
Bangladesh has impacted
some Indian businesses that
have set up manufacturing

a«ﬁ-ﬁum--—
facturing facility was hit by
the shutdown. “We are to
meet European delivery or-
ders. We hope normalcy is
restored,” he said.

With inputs from KV Kurmanath in
Hyderabad, Sindhu Hariharan in
Chennai, Vishwanath Kulkarni in
Bengaluru, Radheshyam Jadhav in
Pune, Vinayak AJ in Mangaluru, Mithun
Das Guptain Kolkata and
Sajeev Kumar V in Kochi

More reportsp2
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Low paddy prices may buoy Basmati exports

TREADING WITH CAUTION. Farmers report 15 per cent drop in yield in Uttar Pradesh; millers resort to cautious purchases

e
Prabhudatta Mishra
New Delhi

Farmers are selling Basmati
(paddy) at an average
¥2,200-2,500/quintal  with
over 15 per cent moisture
level this year in Uttar Pra-
desh. This is causing distress
as last year they fetched over
¥3,000/quintal. Uttar Pra-
desh usually gets Basmati
crop first among all the
growing States since Pusa
Basmati 1509 is comparat-
ively a short duration variety
and is transplanted earlier
than in Punjab and Haryana.

This will likely help ex-
porters as it will make ship-
ments of the fragrant rice
from the country competit-
ive vis-a-vis Pakistan.

“] am expecting the same
price as last year. I sold at
¥3,200/quintal in my vil-
lage,” saxd Devender Singh of
Shamli district in Uttar Pra-

desh. Singh, who trans-
planted the PB 1509 variety
around mid-May and is hope-
ful of harvesting after an-
other 15 days, said the yield
might fall by a quarter as no
farmer has got more than 3
quintals from one bigha (1
acre = approximately 6
bigha) whereas last year it
was over 4 quintals.

Bhushan Tyagi, another
farmer from Aligarh district,
who sold the PB 1509 variety
at Khair mandi at 2,500/
quintal last week, said there
was a drop of 15 per cent in
yield from last year. He said
traders did not offer “rates”
in the auction at the mandi
this year and he was forced to
sell as he could not take the
crop back home.

FEARS OF PRICE FALL

Singh said he reduced the
Basmati area to 6 bighas this
year from 9 bighas last year
as he feared prices might be

LOSING STEAM, Per Agmarknet portal, Basmati (m the form of paddy) prices were rulmg inthe
range of ¥2,100-2,600/quintal in Uttar Pradesh during August 1-5

lower. “When prices are high
in a year, usually the next
season’s sowing area also
goes up and prices crash,”
Singh said.

According to the Ag-
marknet portal, Basmati (in
the form of paddy) prices

were ruling in the range of
%2,100-2,600/quintal in Ut-
tar Pradesh during August
1-5. “We do not know the
reasons, but exporters are
not ready to buy above
¥2,500/quintal,” said a com-
mission agent in Khair

mandi. He added that the
moisture level was quite high
at 20 per cent. But some
traders said the average
moisture could be around 15
per cent.

Farmers of UP’s Shamli
district, who sell their pro-

duce in the’ neighbouring
Karnal mandi in Haryana,
said the rates were not more
than ¥2,400/quintal this year.

CAUTIOUS PURCHASE
Explaining the reasons for

lower rates, Rajinder Gupta,

. vice-chairman of the Associ-

ation of Commission Agents,
said millers were buying cau-
tiously as they had incurred
losses last year after buying
Basmati paddy at high prices.
Besides, supplies are also
higher since farmers expan-
ded the area in anticipation
of another year of high rates,
Gupta said,

India’s Basmati rice ex-
ports, allowed at a minimum
export price (MEP) of $950/
tonne, registered a 16 per
cent growth at 9,65,128
tonnes (worth $1, 037 mil-
lion) in the first two months
of the current fiscal against
8,30,872 tonnes (worth $917
million) a year ago.
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Solar PV cells, modu!
fall post FY23 but stil

Rishi Ranjan Kala
New Delhi

The share of China in India’s
imports of solar photovoltaic
(PV) cells and modules has
been declining consistently
since FY23 aided by scaling
up of domestic module man-

capacity over the
past 12 months thereby im-
proving availability.

However, the world’s
largest exporter still ac-
counts for more than 60 per
cent of cell and module im-
ports combined.

According to data shared
by Minister of State for New
and Renewable Energy Shri-
pad Yesso Naik on a written
question in Rajya Sabha,
China accounted for 94 per
cent of India’s cumulative
solar PV cell imports and 93
per cent of solar PV module
shipments in FY23.

However, the share of cells

and modules fell to 56 per
centand 66 per cent, respect-
ively, in FY24. China accoun-
ted for 68 per cent of solar
PV cell and 59 per cent of
solar PV module imports
during April-May of FY25.

In value terms, India im-
ported around $1.7 billion
worth of solar PV cells and
modules in FY20, which fell
to $571.65 million in the
Covid-impacted FY21l. In
FY22, which was again im-
pacted due to the pandemic,
India’s imports rose to $4.5
billion. In FY23, imports fell
to $2.25 billion, but surged to
a record $6.21 billion a year

" later. During April-May of

FY25, imports stood at
around $551 million.

CHECKING IMPORTS

As per the data,. China ac-
counts for a lion’s share of
Indian imports of solar PV
cells and modules. Vietnam,
Thailand, Malaysia -and

Singapore are the other top
exporters, albeit on a much
lower scale. During FY24,
the Ministry of New and Re-
newable Energy (MNRE) has
put the Approved List of
Models and Manufacturers
(ALMM) for solar PV mod-
ules in abeyance.

Scale-up in domestic mod-
ule manufacturing capacity
over the past 12 months is
expected to improve availab-
ility of modules. However,
the sector would remain de-
pendent on imports for
sourcing solar PV cells and
wafers, given the limited cell
manufacturing capacity and
lack of wafer capacity in In-
dia, Ratings agency ICRA
said in February 2024.

From the IPP’s perspect-
ive, ICRA said the earlier or-
der exempted projects com-
missioning till March 31,
2024, from the ALMM re-
quirement. The government
has now relaxed this provi-

e imports from China
account for over 60%

sion to a certain extent and
has allowed exemption from
ALMM for projects, which
are in advanced s of
construction and
the order for modules (in-
cluding the opening of letter
of credit) is placed before
March 31, 2024,

“This provides relief for
IPPs with advanced
in development andm
pected commissioning
March 31,2024. The orderal-
lows exemption from ALMM
for open access-based and
captive solar projects, en-
abling these projects to
source modules from the
most cost-competitive
sources, Based on the pre-
vailing cost of imported solar
PV cells and modules, the
sourcing of imported mod-
ules is relatively cheaper
than the cost of sourcing
modules from domestic
OEMs after accounting for
the import duties,” it added.
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SAMREEN WANI

New Delhi. 6 August

April-June 2024-25 (QIFY2S) was
the fifth straight quarter when
India’s import of electronic goods
topped $20 billion.

Electronic components
and computer hardware =
accounted for more than
half the electronic goods
import in the June quarter
as against 46 per cent
before the pandemic,

Most of the com-
ponents are used by
the mobile phone
industry and despite
increase in their domestic manufac-
turing the country is still dependent
on high-value imports. This calls
for a production-linked incentive
(PLD) scheme for components too,
according to experts.

Electronic goods worth $22.8 bil-
lion were imported in the first
mdﬂsﬁmnctalyeuasagainst
$23.4 billion in the previous quarter.

ey hardweres. consommer elec-
tronic instruments, and
telecommunications instruments.

Electronic components are used
mostly in the assembly of mobile
phones in India.

Tarun Pathak, research director,
Counterpoint Research, said while
15 per cent of the components by
value of an assembled mobile phone
were manufactured in India now, the
ratio was 3-4 per cent a decade ago.

“We are still dependent on the
import of high-value components
like chips, display, and camera mod-

The import bill for smh'mds

812y
ectronics

qtr

More than 1/3rd of imports are
E-DOMINANCE

Share in total electronics imports
== (onsumer electronics
=== Electronics instruments

(omputer hardware, peripherals
== Electronics components

30.81—,

ic components
(in %)
== Telecom instruments
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Over $20 bllllon in

electronics imports
™ Electronics imports (in § bn) (LHS)
30

ule because manufacturing these
requires investment on a large scale,
So we need a similar PLI scheme at
the component level so that we can
localise that production as well,” he
said. India started the PLI scheme in
April 2020 to encourage local man-
ufacturing and investment in the
mobile phone segment, The
increase in India’s mobile phone
export is driven by the rise in domes-
tic assembly. A similar scheme for
manufacturing IT hardware came
into effect last year.

}

Mar'19
Note: Elenmntr.lnstrumzrrts include electrical apparatus,
while components are used in mobile phones assemblies

Jun '2l+

- Share in total imports (in %) (RHS)
19

Pathak added a larger chunk of
the sub-components procured
locally were from:global companies
operating in India.

Among the other electronic
goods, India imported over $4 billion
of telecom equipment and
$1.1 billion of consumer electronics
in the June quarter of FY25.
However, the share of consumer
electronics and telecom instruments
in the total has declined in the latest
quarter to 24 per cent from about

33 per cent in FY19,



I]llllIIIIIIIIIIIIIIIllllwllllllgl(!llll“ll Ilvt'lﬂylallll IHIIIIIIIII (LLLLTTT

Exports of 2-

Shally Seth Mohile
& Ashutosh RShyam

Mumbai: Indian exports of two-
wheelers, trucks, and buses to
Bangladesh arelikely to be severe-
ly hit this month with the South
Asian nation grapplmg with a de-
adly civilunrest.

Bajaj Auto, India’s largest expor-
ter of two- and three-wheelers,
ships around 3.6% of its monthly
exports to Bangladesh. At Hero Mo-
toCorp, Bangladesh contributes 20-
30% of itssalesoutside India.

Two-wheeler makers from India
also have manufacturing facilities
in Bangladesh to meet local regula-
tions and save on high customs du-

Buses | ~282.] 002 [N
PVs 524 505 |
CV-Goods | 19342 10876
Two-Wheelers = 11093 10293 = 99.78
Three-Wheelers 2184 = 692 | 004 ¢

(Figures in million USD)
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India’s Exports to Bangladesh

ties. Hero MotoCorp has a joint ven-
ture manufacturing plant at Jesso-
re in Bangladesh while TVS Motor
has a joint venture company with T
V Sundram Iyenger & Sons.

“Bangladesh is an important mar-
ket for both two-wheelers and three-
wheelers. Wedoalmost 5,000t06,000
exports per month there. Hopefully,
the situation will come under cont-

rol soon,” said Rakesh Sharma, ex-
ecutive director, Bajaj Auto.

Indian two-wheeler exports to
Bangladesh stood at 3.6% by value
in FY24, declining from 3.69% in

(LLLERL UL ERL EELLL R EEL LR LR LR LA R R R LT LR LR LR L TR LT

, Buses to Take a Big Hit

FY23 and 3.72% in the year before,
as per data from the Ministry of
Commerce and Industry.

Bajaj Auto leads Bangladesh's
market of 450,000-500,000 two-whee-
lers per year with a 20-23% market
share. Hero MotoCorp, with a 15
16% market shareand an annual vo-
lume of 60,000 units, is the second
largest by volume. Both Hero and
Bajaj have been present in the co-
untry for more than a decade.

Bangladesh is also an important
export destination for bus and
truck makers such as Tata Motors,
Ashok Leyland and Eicher Motors.

Industry executives said factori-
es in Bangladesh have been closed
for the past three days amid the de-
teriorating scenario.
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US trade deficit narrows to
573.1bn as exports pick up

MARK NIQUETTE
August é

THE US TRADE deficit narrowed in
June forthe first timein three months
as the value of exports of goods and
services increased by the most since
earlier thisyear. Thegapingoodsand
services trade shrank 2.5% from the
prior month to $73.1 billion, Com-
merce Department data showed
Tuesday. The median estimate in a
Bloomberg survey of economists
called fora $72.5 billion shortfall. The
value of exports increased 1.5%,
whileimports rose 0.6%.The figures
aren’t adjusted forinflation.

The June figures cap a quarter in
which goods and services trade sub-
tracted the most from gross domes-
tic product (GDP) since early 2022,
based on the government’s first esti-
mate. The US trade deficit has
widened in all but two months since
August of last year. Sutrvey results
from the Institute for Supply Man-
agementpainta mixed picture of July

US TRADE DECIFIT NARROWED IN JUNE

Increase in total exports exceeded smaller gain in imports

-40
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US trade balance of goods & services SA

- last price ($ bn)

-73.1

0-
-10-
.20 -

. 2018 2019 | 2020 2021 2022 | 2023 2024

Source: US Commerce Department, Bloomberg

trade. The group’sindex of manufac-
turer exports contracted fora second
month, while service providers busi-
ness overseas grew solidly.

On an inflation-adjusted basis,
the merchandise trade deficit nar-
rowed to $91.4 billion in June, the
smallest in three months. The

increasein merchandise exportswas
broad and included increases in out-
bound shipments of commercial air-
craft, natural gas and other petro-
leum products,and motor vehicles,
Imports were fuelled by gains in
pharmaceuticals and capital goods.
—BLOOMBERG
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Exports Down 50%

Jayashree Bhosale

Pune: India’s onion exports ha-
vedeclined by more than 50% in
June as the minimum export
price of $550 per tonne and an
exportduty of 40% hasmade In-
dian onions more expensive
than most of the competitors,
said industry leaders.

Exporters and growers have
asked the central government
toremove the duties, assuring
that the increased sowing dri-
ven by good monsoon rainfall
and a strong buffer stock of
onions with the central go-
vernment can keep the domes-
ticpricesunder controleven if
exports increase.

The Centre informed in Lok
Sabha on Wednesday that the
government has lifted the
onion export prohibition
from 4th May, 2024 and allo-
wed the export with mini-
mum export price of (MEP)
of $550 per MT and export du-
ty of 40%. Till 31st July, 2024,
a total quantity of 2.60 lakh
tons of onion had been expor-
ted in current financial year
2024-25. India had exported
17.171akh tonnes of onions in
the 2023-24 fiscal year.

During a recent visit of the
central government officials
to the big wholesale markets
of onions in Nashik, Pune
and Karnataka, the traders
and farmers requested the
need for removing the export
duty.

The representatives s of the
Maharashtra Onion Gro-
wers' Association recently
met Ajit Pawar, minister in

‘I1II July 31.2024 atotal quantltynfz.ﬂl lakh tons of onion I'lave
been exported in FY25. PTI

Maharashtra government,
demanding that the onion ex-
ports should be opened.

The Horticulture Produce
Exporters Association (HE-
PA) too has written a letter to
the central government requ-
esting to remove the MEP and
imposed a fixed duty of USD
100 per tonne instead of the
40% duty charged at present.

"Indian onion is expensive
than our competitors by abo-
ut $200/tonnes due to the
MEP and the export duties,”
said Ajit Shah, former presi-
dent, HEPA.

HEPA has claimed that the
kharif output of onion is ex-
pected to increase due to go-
od monsoon rainfall. Suffici-
ent stock of onion with the
government and facing com-
petition from other countri-
es will keep the exports rest-

ricted, thinks association,
which primarily represents
the onion exporters.

“Our exports have been clo-
sed or restricted since more
than 5 months. This has led to
increase in competition from
Pakistan, which as motivated
their farmers to increase the
onion production,” said Shah.

According to sources, the go-
vernment is waiting for thear-
rival of the kharif erop of so-
uth India before making any
changes to the export policy.
The current price levelsof 727-
31/kg in wholesale markets is
still uncomfortable for the go-
vernment, they said.

Onion prices have being ru-
ling firm at these levels from
more than a month as farmers
and traders and stockists are
holding the stock, keeping ar-
rivals in the markets low.
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FOLLOWING POLITICAL TURMOIL IN BANGLADESH...

India’s Garment Export Orders may Rise 10-20%

Cotton yarn & fabric exports could benefit more than synthetic and manmade fibres, say experts

Export Boost
Apparel exports could
grow $2-3 bin

over next 2 yrs

KirtikaSuneja

New Delhi: India’s garment industry
could reap a 10-20% boost in export or-
dersover the next 18 months following
the political turmoil in Bangladesh,
said executives and industry bodies.

In value terms, India’s apparel ex-
ports could surge by $2-3 billion annu-
ally. Exports stood at $14.5 billion last
fiscal.

The domestic textile industry isin a
wait-and-watch mode, but exporters
say New Delhi needs to be ready for a
potential trade diversion triggered by
the political unrest in the easternne-
ighbour, one of the world’s top gar-
ment exporters. :

“India can benefit from garment ex-
ports. We expect a 10-15% gain in the
short to medium term on garment éx-
ports,” said Sanjay Jain, chairmaR,
Indian Chamber of Commerce, Natio-
nal Expert Committee on Textiles.

Many global brands are already mul-
ling shifting their sourcing once
Bangladesh graduates from its least
developed country status by 2027 as it
wotuld garment exports from Bangla-

Start PM Mitra
parks, expand PLI
scheme, remove.
duty on cotton

then Diwali and Christmas

desh costlier.

India’s biggest garment export clus-
ter at Tiruppur in Tamil Nadu is ex-
pecting about a 10% rise in orders
compared to last year.

Cotton yarn and fabric exports could
benefit more than synthetic and man-
made fibres, experts said. “We expect
10-20% orders to come to India in the
next two years, especially as Bangla-
desh loses its LDC status in 2027. We
need to set up factories and expand
production,” said a representative of

China,
Bangladesh
largest importer

staple, says Industry
“Some will happen and if factories in Bi
Roybs | ok

from here”

of cotton yarn
from India

i O L

ies will have to be met *
, Cotton Textile Industry

the cotton textile industry, adding that
it is an opportune time to operationa-
lise the PM Mega Integrated Textile
Region and Apparel (PM MITRA)
scheme aimed at setting up seven me-
ga textile parks in the country.
Mithileshwar Thakur, secretary ge-
neral of the Apparel Export Promo-
tion Council (AEPC) said, “India has
no intention or inclination to exploit
this unfortunate situation in our fri-
endly neighbouring country” “The
Indian garment industry is making

serious efforts to grow RMG exports
onitsown, based on itsmerit,” hesaid.

He, however, added that it is quite lik-
ely that in the short-term, garment or-
ders may shift to India and the Indian
apparel industry may be asked tomeet
the gap caused by this severe disrup-
tion.

“Some diversion will happen and if
factories in Bangladesh don’t open in
thenext5-6days, then

Diwali ahd Christ-
India'sbiggest mas supplies will ha-
garment ve to be met from he-
exportcluster re” said the cotton
atTiruppurin  textile industry Tre-
TamilNaduls  presentative  cited
expecting above. The official ad-
about10%rise ded that India has to
inorders be ready for this
comparedto  Bangladesh plus one
last year strategy as it will be

factored in by buyers
around the world.

Sharad Kumar Saraf, founder chair-
man of Technocraft Industries India,
a textile exporter, said garment ex-
portsfrom Bangladesh enjoy duty free
access in the European Union, leaving
India to compete solely on price.
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As the Stellantis Group fo-
cuses on growth in India by
launching new products and
expan the network for
the Citroén brand, the coun-

is now a critical sourcing
hub for the European auto-
motive giant. Over the next
two years, the group’s parts
exports from India are ex-
pected to more than triple,

reaching about 10,000
crore.
The Dutch-headquartered

Stellantis Group, which sells
vehicles under the Jeep and
Citroén brands in India, i8
preparing to Jaunch its all-
new SUV Coupé Basalt, Cit-
roén’s fifth product, in the
country.

Although Citroén has re-
cently seen a decline in sales
in India, the company is
working on strategies to re-
vive its numbers. “We are
taking two key steps to boost

Bwoiness Lire:

Exportof St

L
-
“

volumes. First, we are €x-
panding our product line-up
with an SUV that we believe

drive significant volumes for
us,” Shailesh Hazela, MD &
CEO of Stellantis India, told
businessline during the un-
veiling of the Basalt in Goa
on Monday.

“We’re also enhancing our
product features to make
them more competitive.
These efforts should help us
increase our volumes, going
forward,” he added.

BRAND’S REACH

The Basalt will complement
Citroén’s ' existing models,
the C3 and C3 Aircross, in
India. The C3 caters 10 the
sub-compact segment, while
the C3 Aircross serves the
compact segment. The new
SUV coupé aims to carve out
its own niche within the
compact SUV market and ex-
pand the brand’s reach to 2

09]05] 2
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(firom eft) Shishir Mishra, Brand Director - Citroén India, and

s parts to grow 3-fold

years; unveils SUV Coupé Basalt

CITROEN BASALT
HUV € uug:«gfg

Shailesh Hazela, MD & CEO, Stellantis India, at the unveiling of the
all-new Citroén SUV Coupé Basalt in Goa earlier this week.

broader customer base, ac-
cording to Shishir i
Brand Director - Citroén In-
dia. The number of sales and
service touchpoints is set to
increase to 200 by 2024-end
from about 85 during the
launch of Basalt.

Citroén would stick to the

strategy of introducing one
new product every year inIn-

Hazela also stated that
Stellantis’ operations in In-
diago beyond serving the do-
mestic market and contrib-
ute to the group’s global
needs. “Indian suppliers for

Jeep and Citroén vehicles
also contribute significantly
to Stellantis Grogp’s other
vehicle programmes, includ-
ing Maserati. In two years,
we expect parts exports from
India to exceed 10,000
crore, up from the current
level of around 3,000 crore.
This figure excludes cars, €n-
gines and transmissions,” he
added.

This significant growth in
sourcing is driven by new
businesses awarded to In-
dian suppliers, with about
60-70 of the group’s 250 sup-

liers qualified to supply for
global vehicle programmes.
The company manufactures
about two lakh engines at its
Hosur facility, exporting
these to Europe. In addition,
it produces around 3.5 lakh
transmissions, including 5-
speed and 6-speed manual
versions, with the majority
being shipped to Europe.

o e R I S R
This correspondent wasin Goa atthe
invitation of the company
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Indian refiners secure over one-third of
Russia’s crude oil exports in first half

Shift in global crude trade flows me

2019

: \.&_ 4.3 India Northsea2.1

1.5 Africa
~5F1 1.9 Rest

Notes: Seaborne only _Source: Kpler, OIES
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Rishi Ranjan Kala
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India, the world’s third
largest crude oil consumer,
accounted for more than
one-third of Russia’s cumu-
lative crude oil exportsin the
first half of the current calen-
dar year,

Besides, India coupled
with China and Turkey
bought more than 90 per
cent of the crude oil shipped
out of the erstwhile Soviet
Union during January-June
2024. According to the En-
C;Eg Comment series by the

ord Institute for Energy
Studies (OIES), Russian
crude exports to China, India
and Turkey accounted for 93
per cent of the total in H1
2024 calendar year (CY).

India and China accoun-
ted for the lion’s share at 48
per cent and 34 per cent, re-
spectively, the commentary,
by Bassam Fattouh and An-
dreas Economou, added.

As per the data from en-
ergy intelligence firm Vor-
texa, India’s crude oil im-
ports from Russia during H1
2024 averaged at around 1.6
million barrels per day (mb/
*d) compared to roughly 1.7
mb/d imported in the year-
ago period.

TRADE DYNAMICS

Particularly for India, the
Energy Comment pointed
out that the transformation
has been “phenomenal”.
Prior to the 2022 sanctions

on Russian oil, India’s largest
annual intake of Russian
crude was 52,000 barrels per
day (b/d) in 2017.

In 2023, India’s imports of
Russian crude averaged
nearly 1.8 mb/d accounting
for nearly 40 per cent of the
country’s total imports,
while on a monthly basis,
they reached as high as 2.2
mb/d,” itadded.

LONG-TERM PACTS
There are reports that In-
dia’s state-owned refineries
are considering entering into
long-term oil supply agree-
ments with Russia. But this
has not been without its
challenges, the Energy Com-
ment said. For instance, it
said that “payment issues”
have caused the diversion of
some Russian cargoes away
from India.

“Russia has recently an-
nounced that it has accumu-
lated billions of rupees that it
hasn’t yet found a use for.

+ Also, the US and its allies

have ste})ped up the enforce-
ment of sanctions creating
difficulties for buyers of Rus-
sian oil and idling many
tankers used in the transport
of Russian oil,” it added.

PRICE TRENDS 3
After the price spike above
$100 per barrel sparked by
the  Russia-Ukraine war,
Brent has mostly traded in a
relatively narrow range
between $75 and $85 a barrel
in last two years, defying un-
certainty and shocks, the

commentary pointed out.

It also highlighted some
key trends currently shaping
the oil market and their im-
plications in terms of oil
price behaviour, oil pricing,
trade flows, and players’ re-
sponses.

“Despite the rise in uncer-
tainty, geopolitical tensions
and the various geopolitical
shocks hitting the oil market,
volatility in oil prices has
been low and oil prices re-
main range bound, with the
oil market exhibiting strong
resiliency,” it said.

Though sanctions and
geopolitical shocks did not
result in large oil supply
losses, they have trans-
formed oil and products
trade flows, reduced trans-

ency, created more seg-
mented markets, lengthened
trade routes and supply
chains, increased costs and
logistical complexity and
resulted in more constrained
optimisation for the various
players.

The crude oil pricing sys-
tem has already seen key
structural transformations
especially with the inclusion
of WTI Midland into the
Brent basket. As WTI in-
creasingly sets the price of
Brent, larger volumes of oil
traded globally priced off
Brent are now linked to trad-
ing activities and the various

hysical and financial layers

" around WTI. This shift will

only accelerate as US crude
exports continue to break re-
cord levels.




‘BEML Planning to Export

Vande Bharat,

BEML aims BEML expects order book of
toincrease | ¥20,000-30,000cr -

Metro Trains’

export orders in rail

20% steady growth | may reach 65%
| contribution

going forward

Kalpana Pathak &
George Smith Alexander

Mumbai: Heavy equipment manu-
facturer BEML (formerly Bharat
Earth Movers) which reorganised
operations this fiscal expects that
its rail and metro segment along
with defence will be the biggest
contributor to revenue in the near
future. The company wants to acce-
lerate make in India initiative and
with that it looks to bag export or-
ders for Vande Bharat and metro
trains inafew years.

“Priority is to roll out the indige-
nous Vande Bharat trains first. But
next year wewill try and should ex-
pect something' on the export
front,” chairman Shantanu Roy
told ET, adding that the company is
working on a few opportunities in
the Middle East, South America,
and the ASEAN region for rail and

metroexports. “Theultimate aim is -

to have exports.around 10% of our
top line from the prgsent nearly
4%.”

BEML operates in three key seg-
ments and has carved out 11 strate-
gicbusiness units (SBUs) tostream-
line growth. These segments inclu-
de-mining and construction (spa-
res and services and hydraulie and
power), defense (armoured, high
mobility vehicles, aerospace, and
engines), and rail and metro (com-
muter rail and metrorail).

Each SBU head will be headed by a
CEOwho will beempowered for fas-
ter decision-making and better
control over operations.

The company which saw its con-
solidated netloss narrowing to 270
croreforthequarterended on June
30, 2024, posted a 10% growth in to-
pline.

“As far as profitability is concer-
ned, last year's was a much better
performancethan other years. This
year we have given a guidance of 100
basis points for Ebitda growth at
13%. We aim to reach 16-17% in the
near future,” said Roy, adding that
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the company is aiming at a 20% ste-
ady growth going forward with the
aim to reach five-digit revenue
numbers.

To improve performance, BEML
isbanking on large tenders pipeli-
ne for defence and rail and metro
projects coming up across the co-
untry.

“We haven't done any major or-
ders this year. However, a substanti-
al chunk should happenin the third
and fourth quarters with a large
tenders pipeline for rail and metro
projects and the defense sector. I see
ourselves ending the year with aro-
und 720,000 crore to Rs 30,000 crore
of order book," he added.

Mining and construction which
has traditionally been the highest
revenue generator for the company
will also see growth, albeit, less
than the rail and metro segment.

The growth from rail and metro
and defence segments may go up to
60-65% in-the next few years while
mining and construction whicH is
at 43% currently will be fall to 30-
35%.

“We see that the mining and const-
ruction vertical, contribution will
come down is not because of a dece-
leration in the coal production or
the mining activities, but because
of the acceleration in rail metro *
and in defense," said Roy, adding
that the company is preparing to
enter the continuous mining opera-
tion segment.

It is looking to indigenise techno-
logy across different business seg-
ments including mining and const-
ruction and defense and aerospace.

Thecompany will also increase its
focus on research and development
(R&D) to stay ahead of the competi-
tion. At present, it spends 2% of its
turnover on R&D which it plans to
ramp up to 7% in the coming years.

"We are focusing only on organic
diversification but after we consoli-
date the core we can think of inor-
ganic too. We may also create anot-
her segment that will work on new
technologies," said Roy.
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